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results	 indicate	 that	classical	determinants	of	 inter-firm	relationship	including	firm	age,	firm	size,	 location	and	







































2. Background and hypotheses
	 Cooperation		has		been		treated		in		the		literature	from		several		perspectives,	as		the		lack		of		conflict,	joint	




































behaviour.	Further,	 they	state	 that	 intention	indeed	predicts	actual	behaviour.	No	hypothesis	 is	advanced,	but	




2.2. Expectation from inter-firm cooperation
	 The	current	 literature	on	 inter-firm	relationships	and	 technology	acceptance	highlights	 the	 importance	of	
2　Arku	Godwin	(2002).	Collaboration	in	industry:	Empirical	findings	among	small	electronics	manufacturing	firms	in	the	Greater	
Toronto	Area.	GeoJournal,	Vol.	57,	p.	303.







	 Organizations	will	build	 the	 relationship	with	other	parties	when	cooperation	per	se	 takes	on	a	positive	
value.	According	 to	Morgan	&	Hunt,	1994	and	Friman	et	al.,	2002,	 firms	 that	 receive	superior	benefits	 from	







can	stimulate	manager’s	 intention	to	make	cooperation	with	 its	partner	even	if	 they	do	not	possess	a	positive	
attitude	toward	partner	or	partner’s	representatives	(see	Nysveen	et	al.,	2005	for	details).	Thus,
H2. There	is	a	positive	relationship	between	expectation	from	inter-firm	cooperation	and	cooperative	intention.




element	 in	human	behaviour.	Scholars	have	highlighted	the	importance	of	 this	element	 in	activating	inter-firm	
behaviour	(Hill	et	al.,	1996);	Kulviwat	et	al.,	2009;	Tonglet	et	al.,	2004).	A	study	of	Carr	and	Sequeira	(2007)	in	
family	business	indeed	shows	that	attitude	towards	starting	a	business	partially	mediates	the	main	effects	of	family	








H3. The	higher	attitude	 toward	 inter-firm	cooperation	placed	 in	manager,	 the	higher	cooperative	 intention	
becomes.	
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large	investment	 to	 the	support-called	program	over	finite	of	 time,	 the	government	hoped	that	by	proving	the	
value	of	networks,	cooperative	behavior	would	become	absorbed	into	the	culture.	The	reasonable	object	of	such	










































































































	 The	second	control	variable	 relates	 to	ownership.	The	dummy	variables,	which	value	1	 if	 firm	is	owned	
by	specific	subject	 (state,	private	or	 foreign	owned)	are	added,	 respectively.	Executives	of	particular	 type	of	
ownership	likely	have	different	objectives	and	attitudes	toward	inter-firm	relationship	(Nguyen	&	Rose,	2009).





















4.1. Common method variance


















	 Based	on	suggestion	of	Hair	et	 al.	 (2009),	 there	are	 three	ways	 to	examine	convergent	validity.	First,	








Constructs 1 2 3 4 5 6 CR
1.	Expectation	from	inter-firm	cooperation 0.59 0.88
2.	Attitude	toward	inter-firm	cooperation	 0.38 0.71 0.90
3.	Subjective	norms	 0.13 0.31 0.65 0.80
4.	Direction	from	the	government 0.11 0.39 0.03 0.58 0.85
5.	Similarities	between	partners	 0.20 0.30 0.11 0.03 0.66 0.90
6.	Cooperative	intention 0.48 0.62 0.33 0.13 0.25 0.63 0.85
Note:	The	AVE’s	are	on	the	diagonal,	and	the	squared	coefficients	between	construct	are	below	the	diagonal.
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(Fornell	&	Larcker,	1981).	All	 the	constructs	satisfy	this	 test.	Therefore,	 the	result	 indicates	good	discriminant	
validity	of	the	model.
4.3. Regression results and test of hypotheses
	 Following	Van	Bruggen	et	al.	(2002),	the	study	adapts	a	confidence-based	weighted	mean	to	obtain	construct	




	 Hypothesis	1	proposes	 that	 there	 is	positive	relationship	between	cooperative	 intention	and	cooperative	
decision	and	 fully	mediates	 the	effect	of	all	other	antecedents.	The	 results	across	all	cases	are	significant.	
Therefore,	hypothesis	1	 is	 supported.	Related	 to	 the	 impact	of	expectation	 from	 inter-firm	cooperation	on	
cooperative	intention,	hypothesis	2	predicts	that	expectation	from	inter-firm	cooperation	has	positive	relationship	






	 Hypothesis	3	states	 that	attitude	 toward	 inter-firm	cooperation	 is	positively	associated	with	cooperative	













Constant -3.67*** 0.72*** -4.19*** 0.94** -4.84*** 1.05***
Intention 0.90*** 0.89*** 0.95***
Expectation 0.56*** 0.60*** 0.62***
Attitude 0.37** 0.38*** 0.36***
Direction	 0.28** 0.25** 0.26***
Subjective 0.23** 0.24** 0.30**
Similarities 0.43** 0.44** 0.46***
Small 0.89*** -0.23* 0.84*** -0.20




athrho -1.507*** -1.523*** -1.526***
χ2	(Wald	test	of	exogeneity) 35.84*** 37.59*** 41.12***
Note:	N=262,	***	p<0.01,	**	p<0.05,	*	p<0.1.	
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	 Hypothesis	5	expect	 the	positive	 linkage	 to	cooperation	 intention	among	firms.	The	similarities	between	




4.4. The effect of government direction on sectors.
	 In	order	to	get	better	understanding	about	cooperation	and	the	effect	of	government	direction	on	each	sector,	









Variables (1) (2) (3) (4)
Case	1 Instrument	equation Case	2 Instrument	equation







Small 1.489** -0.251 1.054** -0.642
Medium 1.340** -0.366 0.743* -0.259
Age 0.144 0.00320 0.358* -0.211
Central 0.782 -0.0622 0.679 -0.160
















5. Discussions and limitations 
	 The	empirical	 results	 from	Vietnamese	enterprises	data	above	strongly	support	 the	 integrated	model	 for	
inter-firm	relationships.	It	 indicates	that	behavior	intention	is	the	sole	precedent	and	mediator	for	any	inter-firm	
behavior.	This	result	brings	 the	other	view	on	organizational	behavior	 theory.	Firstly,	 the	behavioral	 intention	
is	 the	most	 important	component	 to	explain	any	behavior	not	only	 for	personal	view	but	also	 for	company	
level.	Without	intention	or	low	level	of	it,	 trust	and	other	factors	cannot	fully	lead	to	behavior	especially	inter-
firm	cooperation	behaviour.	This	finding	differs	from	the	commitment-trust	 theory	of	Morgan	and	Hunt	(1994).	
Importantly,	expectation	 from	 inter-firm	cooperation	plays	 the	most	powerful	 role	 in	cooperative	 intention	
among	the	constructs.	 Inter-firm	cooperation,	which	 looks	slightly	different	 from	human	behavior,	seeks	for	
expected	outcomes	in	inter-firm	relationship.	Secondly,	in	analyzing	organizational	behavior,	we	have	to	consider	
both	organizational	 factors	and	environmental	 set.	Among	 them,	 the	attitude	 toward	cooperation	plays	 its	










trust	as	well	as	 intention	to	cooperate	among	partner.	The	government,	 in	caring	of	 it	enterprises,	can	design	
distorted	regulations	that	favor	the	firms	in	which	its	share	is	significant5.	Therefore,	according	to	Vietnamese	
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